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CONTRACT MATTERS NEWSLETTER: MARCH 2005
QUOTE:  Books, we are told, propose to instruct or to amuse.  Indeed! … The true antithesis to knowledge, in this case, is not pleasure, but power.  All that is literature seeks to communicate power, all that is not literature, to communicate knowledge.  (In memory of recent Book Launch).

COMPLEMENTARY SEMINAR: Joint Presentation with Effective Speaking.

A reminder that this seminar will be held on 30 March from 2.00 p.m. to 4.30 p.m. at Turnbull House, Bowen Street, Wellington.   Want to improve your chances of winning business at prices and terms that suit you?

Strategies for Successfully Presenting and Negotiating Proposals is a complementary, 2 ½ hour seminar that will give you practical and effective techniques for presenting proposals and negotiating agreements.  For more information CTRL click: Proposal Seminar.
It would be helpful if you could advise your availability to assist us with catering, this would be appreciated.

Recent Events:  BOOK LAUNCH

The book launch was held on the 23rd February 2005 with Murray Smith, MP, as speaker.  The event was held at the Wellington Chamber of Commerce – many thanks for the Chamber for the usage of their venue.  

We were pleased at the attendance.  Thank you to those who attended.

Upcoming EVENTS

Visits will be made to Auckland and Hamilton for a mix of seminars, client visits and training.

PRODUCT IDEA

Thank you to those who have provided me with your ideas and thoughts – we are keen to hear from you as to your thoughts. 

DEBRIEFING
I was asked recently to write some notes on this subject.  This is an interesting area.  It can be fraught with angst.  Some buyers do not like to have them and suppliers do not handle them very well either.

Do not use this as a complaint session as to why you did not get awarded the contract.  Instead use it to find out how you can improve for next time.  You need to manage this carefully – you want the end result to be that you can put in other proposals.  You do not want the memory of your visit to be difficult.

We have put together a Debriefing Guide.  If you would like to receive let us  know and we will happily provide.

For questions on any part of the contractual process, please give us a call.

Margaret Gilbert

Corporate Contracts Management Ltd

Phone: 04 568 7509

New Zealand Institute of Supply Chain Management Conference

Corporate Contracts will be speaking at this Conference.  Dates: 27/29 April 2005.

